[image: image1.jpg]x
@etReach AW
Y






MarketReach America @ AdvaMed Life Sciences & Medical Devices 2009
Application
Read through the MarketReach America application guidelines (see pages 5-7) before you complete the application. Complete this application form in full (indicate “N/A” for items that do not apply). All answers must be typed in English directly on the application. 
Send the completed and signed application to the attention of Tina Ornstein either by fax (072.260.7205) or electronically scanned (tina.o@signalbd.com) by 23 August 2009 at 24:00 (Israel time) to be eligible for the early registration fee, which must be paid by August 26. Otherwise, the deadline for regular registration is 10 September 2009 at 24:00 (Israel time).

For questions and further information, contact Tina Ornstein at 072.272.7005.
Note: This document has been formatted for easy use and review.  Do not change the layout or document settings. 

I. Company Details

	
	Type (or paste) your answers in this column.

	Company name:
	

	Company address:
	

	Telephone number:
	

	Fax number:
	

	Website (URL):
	

	Name and title of contact person:
	

	E-mail address of contact:
	

	Direct phone of contact:
	

	Cell phone of contact:
	

	Year company established:
	

	Total number of employees:
	

	Full time:
	

	Part time:
	


	Name and title of person who will participate in U.S. program:
	

	E-mail address: 
	

	Direct phone:
	

	Cell phone:
	

	Name and title of additional person (optional) who will participate in U.S. program: 
	

	E-mail address: 
	

	Direct phone:
	

	Cell phone:
	


II. Sales

	
Sales (U.S. $)
	
2007
	
2008
	2009
(Projected)
	2010
(Projected)
	2011
(Projected)

	In Israel
	
	
	
	
	

	Exports – U.S.
	
	
	
	
	

	Exports – ROW
	
	
	
	
	

	Total
	
	
	
	
	


III. Ownership Information

	
	Type (or paste) your answers in this column.

	Shareholders and % of ownership: 
	

	Major investors: 
	

	Valuation, date, and amount of most recent investment: 
	

	Total investment to date (excluding grants, loans, and Office of the Chief Scientist funding): 
	

	Total grants received to date (Office of the Chief Scientist, BIRD, other):
	


The answers in sections IV, V, and VI must not exceed a combined total of six pages.
IV. Company Background

Describe the major technical, marketing, financial, and managerial strong points of your company that increase the likelihood of your success in the North American market. 
Type (or paste) your answer below.
	


V. Product

Describe the product(s) that you are launching in the American market.  Emphasize uniqueness, innovation, and how it will satisfy market needs that are not met today. 

Type (or paste) your answer below.
	


Describe the development status of the product, including information about clinical trials/beta sites to date, patent protection status, and regulatory status. 

Type (or paste) your answer below.
	


VI. Commercial Potential

What is the market served? 

Type (or paste) your answer below.
	


What are the competitive advantages of the product? 

Type (or paste) your answer below.
	


What are the main competitive products and who are the major competitors? 

Type (or paste) your answer below.
	


State the estimated relevant market size for the product in the United States. 

Type (or paste) your answer below.
	


VII. Management Team

Include below or attach CVs of the company’s management team.  (Each CV should not exceed one-half page in length.) 
	


VIII. Additional One-on-One Meetings
[image: image1.jpg]The Maryland/Israel Development Center (MIDC) staff and members will help registered participants set one-on-one meetings in addition to the meetings that you will set through the Advamed partnering platform. Please help us profile your requirements by giving priorities and background information to the types of meeting you would find useful:

	Prior-
ity*
	Type of Meeting
	Either brief profiles or actual names of potential meeting targets

	
	Key opinion leaders
	

	
	SAB or BOD members
	

	
	Research partners
	

	
	Clinical trial partners
	

	
	Regulatory, reimbursement experts
	

	
	Manufacturing, distribution partners
	

	
	BIRD partners
	

	
	U.S.-based employees
	

	
	Maryland economic development staff
	

	
	Other:
	


* With 1 being the highest priority.

MarketReach America @ AdvaMed Life Sciences & Medical Devices 2009
Application Guidelines

The MarketReach America @ AdvaMed Life Sciences & Medical Devices 2009 program brings participating Israeli companies into contact with American investors, corporations and businesspeople that can help the companies significantly accelerate their launch into the U.S. market. In general, the selected applicants will receive the following:

· In cooperation with Signal Business Development, MarketReach America’s business development professionals:

· A one-page summary to introduce their company to potential partners and investors
· A poster to visually present their company and products
· Participation in a workshop in Israel on how to focus and deliver their company’s key messages

· The partnering conference in Maryland, organized by the Maryland/Israel Development Center, including: 

· Attendance at AdvaMed 2009, the industry’s leading medtech conference where you will meet prospects, see the competition, learn about trends, attend lectures and seminars by experts

· Access to AdvaMed’s “matchmaking” software to build your own individualized schedule of 1-on-1 meetings
· Half-day symposium at the National Institutes of Health to learn about grant opportunities, licensing, and collaboration

· Reception at Israeli embassy, including company presentations to investors and industry executives

· Business and investor reception in Baltimore, followed by an annual awards ceremony; company presentations to investors, Johns Hopkins University life science faculty, and businesspeople

· One-year membership to the Maryland/Israel Development Center for access to the MIDC’s extensive network of strategic and investor contacts.
I. Who Should Apply

Preference will be given to companies that are closer to market, as measured by the following criteria:

· Products that are either ready to sell or are “strategic-partnering” ready

· Management qualified to engage in international business development

Additionally, priority will be given based on the estimated potential for success of the business development effort.

II. Participant Requirements

Applicants must agree to —
· Participate in the pre-conference workshop.

· Work with Signal Business Development on the company profile and poster.

· Attend all program functions and activities in Washington and Maryland.
· Participate to their fullest and to the best of their ability throughout the entire program. 

III. The Cost of the MarketReach America Program

This program is heavily supported by its sponsors. For more information on MarketReach America sponsors, see www.marketreachamerica.com. Participants will bear the following costs:

· Program registration fee (payable upon acceptance): 

· For those who register (including payment) by midnight September 14: $1,300 for the first attendee, $1,100 for each additional attendee

· For those who register after September 14: $1,500 for the first attendee, $1,300 each additional attendee
· $179+taxes/night (single occupancy, $210 for double occupancy) for accommodations at the Hyatt Regency, Bethesda, Maryland (a half-hour subway ride from the convention center in Washington, DC where the AdvaMed conference is taking place). Note that this MarketReach America arrangement is almost $100 less expensive than the accommodations being organized by AdvaMed.
· Transportation costs (other than transport to the NIH symposium and the dinner in Baltimore) and any meals not included in the program

· International airfare, organized directly by the participating company 

Because the MarketReach America program aims to become self-sustaining, each participating company will be required to pay a limited success fee. This fee will be calculated as 2.5% of any revenues or investments derived from specific introductions made during the non-AdvaMed events of the program.  The fee will be payable on all revenues or investments received for a period of five years from the start of the program.
IV.
Application Process and Important Dates

If your company meets our criteria, and if you are prepared to make the required investment in time, commitment, and funding, then you should complete the MarketReach America application thoroughly and carefully.

· Application deadline: 23 September 2009 at 24:00 (Israel time) and then payment of the registration fee by 30 September 2009 at 24:00 (Israel time) 
· Submission of preliminary company profile within one week of acceptance to the program.

· The presentation coaching pre-conference workshop in Israel (Tel Aviv) will take place on 14 September 2009, 3pm to 5:30pm.
· The program in the U.S. will start 12 October 2009 at 11am with a welcome brunch and orientation.
Send the completed and signed application to the attention of Tina Ornstein either by fax (072.260.7205) or electronically scanned (tina.o@signalbd.com).
All material submitted by the applicants will be treated as confidential and will be handled as such by the MarketReach America sponsors and the review committee members.
V.
Cancellation Policy
Hotel

The MarketReach America organizers in Israel will require your credit card number and your dates in order to reserve your room. If you fail to cancel your reservation by 3PM EST 24 HOURS PRIOR TO ARRIVAL, your credit card will be charged for one night’s stay. Otherwise, you will pay the full hotel charges (with any credit card you wish) at checkout.

Conference
Conference cancellations must be made in writing (by fax to 072 260 7205, or by email to tina.o@signalbd.com) by close of business September 14, 2009. All refunds will incur a $250 processing fee. 
After September 14, 2009, the full registration is applicable and no refunds will be processed. However, registrations are transferable to a replacement from your company. Or, if possible, the MarketReach America organizers will try to transfer your registration to another registering company, incurring a $250 processing fee.
I have read the MarketReach America Application Guidelines (on the following pages) and agree to the terms and conditions described therein.  I certify that the information contained in this application is, to the best of my knowledge, correct and that I am duly authorized to commit my company to the MarketReach America program


Company: 


Name:		Title: 


Signature: 		Date: 








Israel: Signal Business Development ( Misgav Business Park ( M.P. Misgav 20164 ( +972.72.272.7000
U.S.:
Maryland/Israel Development Center ( 401 E. Pratt St. ( Baltimore, Maryland, 21202 ( +1.410.767.0681
 www.marketreachamerica.com/advamed2009.asp
MarketReach America Application & Guidelines
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